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HONEY SECTOR 

 
Non-exhaustive list of issues and questions to facilitate preparations 

for bilateral meetings 
 

COUNTRY: 
 

2002 2003 2004 
1. Marketing structures 
 

• Production 1: 
Total honey production in tons 
Direct sales to consumers in % 
Direct sales to retailers in % 
Sales to [packers    ] 

[traders    ] in % 
[industry (food, cosmetics…)  ] 

 
• Imports 

Total honey imported in volume and in value 
By origin in volume and in value 
Sales to  [packers    ] 

[traders    ] in % 
[industry (food, cosmetics…)  ] 

 
• Exports 

Total honey exported in volume and in value 
By destination in volume and in value 
 

2. Farm structure 
   

 2002 2003 2004 
• Professional beekeeper’s hives 
• Total hives 
• Professional beekeepers2 
• Total beekeepers 
• Type of ownership: private, cooperative or state 

 
3. Prices 
 

• Is there a state trading monopoly for honey? 
• If there is any public price quotation for a standard quality of honey 

noted at representative markets, please give a summary of last three 
years. 

 
 
                                                 
1 Where possible please indicate type of honey and size of holding 
2 A professional beekeeper is one running more than 150 hives 
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4. Production and market preparation costs 
 

• Fixed costs 
• Variable costs: 

Detailed breakdown covering: 
- varroasis control costs 
- winter feeding 
- packaging (containers) 
- transhumance 
 

5. Premium 
 

• Type of subsidies   (If yes, please include description 
Income support   ( 
Marketing support   ( 
Export support   ( 
Structural support   ( 
Other    ( 

 
6.  Representative beekeeping organizations 
 

Name and address 


